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Cautionary Statement

• This presentation contains forward looking information

• Forward looking information is based on management 

assumptions and analyses

• Actual experience may differ, and those differences may be material

• Forward looking information is subject to significant uncertainties and 

risks as they relate to events and/or circumstances in the future 

• This presentation must be read in conjunction with other financial 

statements and the disclosures therein
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PGS in Brief
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Revenues**:

USD 825.2m

EBITDA**:

USD 483.9m

Market Cap**:

USD ~1,000m

Employees:

1,275

* Based on number of active streamers. 

** Revenues and EBITDA are in USD and are based on the LTM as of Q3 2018. Market capitalization based on average share price during Q4 2018. 

*** Operates 8 active vessels during the summer season and plan to operate 6 during the winter season.

Market Share*:

~35%
Strong market position

MultiClient 3D Library:

790,000km2

Active Vessels***:

8

GeoStreamers Since:

2007

Large and geographically diverse library

Modern, flexible and productive fleet

Differentiating technology platform



PGS – A Leading Fully Integrated Marine Seismic Service Provider

Increasing value in maintaining a fully integrated service offering

• Substantial overlap between the 

MultiClient and contract market 

• Flexible business model with ability to 

tailor product offering to client requests 

• Leading market position

– MultiClient market share of around 25%

– 4D market share of ~40%

• In-house expertise of all key seismic 

services

– Only company with a full multi sensor 

streamer offering. GeoStreamer produced 

by 3rd party on PGS specification

• Regarded as the industry leader for 

seismic acquisition

MultiClient
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Source: PGS internal, November 2018. 



PGS Fleet: A Differentiated Market Leader

Maintaining a strong market position

• A market leader with market share of ~35% in 

2018

• The only fleet fully equipped with the latest 

technologies
– Multicomponent streamers

– Source and streamer steering

– 12+ streamer count

• Ramform Titan-class and Ramform 

S-class vessels are:
– Superior for large exploration surveys and any survey with 

high streamer count 

• A world class fleet with the lowest average age 

of active fleet in the industry

Active streamers by acquisition companies

Source: PGS internal estimates, September 2018. 
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GeoStreamer and Enhanced Imaging Capabilities

Enhanced illumination 

and clearer 

subsurface image

GeoStreamer

enabled access to 

complete wavefield
(Full Wavefield Migration/FWM)

GeoStreamer – PGS Business and Technology Platform

• Enhanced resolution, better depth imaging and improved operational efficiency

• Enables the best sub-surface image for reservoir understanding and well placement

GeoStreamer

The full deghosting

solution

Reliable Quantitative 

Interpretation (QI) and 

rock properties

Leading Broadband Technology Beyond Broadband

Increased 

efficiency and 

improved 

illumination

Innovative survey 

designs based on 

intelligent towing 

solutions & SWIM

New Acquisition



Robust MultiClient Operations

PGS

18 %

Peer Group2 Net Book Value

PGS

25 %

Peer Group2 Revenues

PGS

21 %

Peer Group2 Cash Investments

Targeted pre-funding level 80-120%

• Expanding the MultiClient 

library 

- LTM MultiClient cash 

investments of USD 291 

million with a pre-funding 

level of 122%

- Will harvest from these 

investments in a 

strengthening market

A Leading MultiClient Library Generating 

Relatively High Revenues

1. Calculated by dividing the MultiClient pre-funding revenues by the cash investment in MultiClient library.

2. Peer Group 2017 numbers – WesternGeco, TGS, CGG and PGS.

• Pre-funding1 has 

historically tended to be 

in the high end or above 

the targeted 80-120% 

range due to incremental 

sales in the processing 

phase 



Financial Summary
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Segment Revenues Segment EBITDA*

Segment EBIT** Cash Flow from Operations

*EBITDA, when used by the Company, means EBIT excluding Other charges, impairment and loss/gain on sale of long-term assets and depreciation and amortization as defined in Note 14 of the Q3 2018 earnings release. 

**Excluding impairments and Other charges.



Order Book

• Order book of USD 144 million by 

end Q3 2018

• 3D vessel booking for next three 

quarters of 34 vessel months*

– Q4 18: 15 vessel months

– Q1 19: 14 vessel months

– Q2 19: 5 vessel months

• Large opportunity pipeline 

• We have experienced delays in 

formalizing Q4 18 projects

– Slowness expected to be temporary

– Will operate six vessels in Q4

– Will incur idle time in Q4, due to late 

commencement of some projects 
-9-

*As of October 16, 2018. 



Q3 2018 Operational Highlights

• Total Segment MultiClient revenues of USD 151.7 million

– Pre-funding revenues of USD 95.7 million

– Pre-funding level of 94% on USD 101.9 million of MultiClient cash investment

– Late sales revenues of USD 56.0 million

• Contract revenues of USD 34.3 million

– Low capacity allocation to contract

-10-

Contract revenues Segment MultiClient revenues

Targeted pre-funding level 80-120%



Pre-funding and Late Sales Revenues Combined:

Segment MultiClient Revenues per Region 
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• Q3 2018 pre-funding revenues 

driven by North America, 

Europe and South America

• Late sales revenues dominated 

by Europe



Seismic Streamer 3D Fleet Activity in Streamer Months:

Vessel Utilization* 

• 87% active vessel time in 

Q3 2018

• Will incur some idle time in 

Q4

• Approximately 60% of 

active 3D vessel time 

planned for contract work 

in Q4

-12-* The vessel allocation excludes cold-stacked vessels. 



*Gross cash costs are defined as the sum of reported net operating expenses (excluding depreciation, amortization, impairments, deferred steaming and Other charges) and the cash operating costs capitalized as investments in the MultiClient library as well as capitalized development costs.

Following the reorganization of PGS, effective January 1, 2018, more office facility and sales costs are classified as “Selling, general and administrative costs.” -13-

Group Cost* Focus Delivers Results

Full year 2018 gross cash costs expected to be approximately USD 600 million

• Graph shows gross cash costs 

excluding the effect of steaming deferral

– A better measure of actual quarterly cost

• Q3 18 gross cash cost 15% lower than 

in Q3 17

• Q4 18 gross cash costs expected to be 

lower due to less vessel capacity in 

operation

• Full year gross cost estimate based on 

six vessels in Q4  



Consolidated Statements of Cash Flows Summary

• Cash flow from operating activities of USD 133.3 million in Q3 2018

– Improvement from Q3 2017 driven by higher earnings as a result of more MultiClient activity

– Impacted by USD 6.4 million payment of severance and other restructuring provisions made in Q4 

2017 (USD 33.2 million year-to-date)

• Planning for positive cash flow after debt service in 2018¹
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¹The financial target of being cash flow positive after debt service excludes payments relating to severance and other restructuring provisions made in Q4 2017 as well as drawings/repayments on the RCF.

The accompanying unaudited financial information has been prepared under IFRS. This information should be read in conjunction with the unaudited third quarter 2018 results released October 18, 2018.

Q3 Q3 Nine Months Nine Months Full year 

USD million 2018 2017 2018 2017 2017

Cash provided by operating activities 133.3                 118.4                 328.6                 197.8                 281.8                 

Investment in MultiClient library (101.9)                (82.0)                  (236.9)                (159.4)                (213.4)                

Capital expenditures (14.9)                  (9.3)                     (35.9)                  (134.0)                (148.8)                

Other investing activities (5.5)                     (8.7)                     (20.0)                  9.1                      62.1                    

Net cash flow before financing activities 11.0                    18.4                    35.8                    (86.5)                  (18.3)                  

Financing activities 9.0                      (47.6)                  (38.7)                  48.9                    3.8                      

Net increase (decr.) in cash and cash equiv. 20.1                    (29.1)                  (2.9)                     (37.5)                  (14.4)                  

Cash and cash equiv. at beginning of period 24.4                    53.3                    47.3                    61.7                    61.7                    

Cash and cash equiv. at end of period 44.4                    24.2                    44.4                    24.2                    47.3                    



Balance Sheet Key Numbers

-15-The accompanying unaudited financial information has been prepared under IFRS. This information should be read in conjunction with the unaudited third quarter 2018 results released on October 18, 2018.

• Liquidity reserve of USD 159.5 million

– In September the RCF was reduced from USD 400 million to USD 350 million in accordance with the 

extension and amendment of the facility agreed in November 2016

• Balance sheet restated January 1, 2018 due to IFRS 15

– Carrying value of MultiClient surveys in progress increased by USD 155.7 million 

– Accrued revenues and other receivables decreased by USD 70.9 million, and deferred revenues increased 

by USD 160.1 million

– Shareholders’ equity decreased by USD 75.3 million

September 30 September 30 Opening balance December 31

USD million 2018 2017 01.01.2018 2017

Total assets 2,397.2 2,644.3 2,567.6 2,482.8

MultiClient Library 709.3 566.1 668.0 512.3

Shareholders' equity 749.7 1,077.1 804.2 879.5

Cash and cash equivalents (unrestricted) 44.4 24.2 47.3 47.3

Restricted cash 42.4 114.7 43.3 43.3

Liquidity reserve 159.5 224.2 257.3 257.3

Gross interest bearing debt 1,235.9 1,252.1 1,229.5 1,229.5

Net interest bearing debt 1,149.0 1,113.5 1,139.4 1,139.4



Good Headroom to Maintenance Covenant
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• Substantial reduction of Total Leverage Ratio 
(“TLR”) during 2017 and year-to-date 2018

– Significant headroom to required level

• TLR of 2.75 as of September 30, 2018, 

compared to 4.34:1 as of September 30, 2017

• Expect to be in compliance going forward



Summary of Debt and Drawing Facilities

Debt and facilities as of September 30, 2018: Debt maturity profile:
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Long-term Credit Lines and 

Interest Bearing Debt  

Nominal 

Amount

Total 

Credit 

Line 

Financial Covenants 

USD 400.0m TLB, due 2021 

Libor (minimum 0.75%) + 250 bps

USD 

382.0m

None, but incurrence test: total 

leverage ratio ≤ 3.00x*

Revolving credit facility 

(“RCF”), due 2020

Libor + margin of 325-625 bps 

(linked to TLR) + utilization fee

USD 

235.0m

USD 

350.0m

Maintenance covenant: total 

leverage ratio

4.25x Q1-18, thereafter reduced 

by 0.25x each quarter to 2.75x 

by Q3-19

Japanese ECF, 12 year with 

semi-annual instalments. 50% 

fixed/ 50% floating interest rate

USD 

380.9m

None, but incurrence test for loan 

3&4: 

Total leverage ratio ≤ 3.00x* and 

Interest coverage ratio ≥ 2.0x*

December 2020 Senior Notes, 

coupon of 7.375%

USD 

212.0m

None, but incurrence test:

Interest coverage ratio ≥ 2.0x*

December 2018 Senior Notes, 

coupon of 7.375%

USD   

26.0m

None

*Carve out for drawings under ECF and RCF



Marine Seismic Market Outlook 

• Higher oil price, improved cash flow among oil 

companies and an exceptionally low oil and gas 

discovery rate are benefitting marine 3D seismic 

market fundamentals

• Value of bids and leads for contract work at highest 

level for more than 3.5 years 

– Clear signs of improvement for marine contract

– Achieved higher prices and margins year-to-date, 

compared to same period last year 

• Solid increase in MultiClient sales compared to last 

year

– Leads for Q4 MultiClient late sales better than for 

many years

-18-



Seismic Market Activity

• Value of Sales Leads and Active Tenders 

continues to rise

– Recent increase driven by West Africa 

and South America

– Increasing number of bids for 2019 

Europe season

• Volume of acquired marine 3D seismic is 

expected to be higher in 2018 vs. 2017

– Somewhat weaker expected vessel 

utilization in Q4 reduces the estimated 

overall 2018 volume

*Internal estimates as of September 30, 2018.

In-house bids and project leads for Contract Seismic Market*
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Volume of acquired marine 3D seismic
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